ACQUISITION OPPORTUNITY
Project Richmond (“the Company”)

Wealth and investment management advisor

Kroll has been retained in connection with the sale of the business and assets of the Company. All communications, enquiries and requests for
information should be addressed to the following professionals:

Geoff Bouchier Greg Pollock Ash Brown

Managing Director Director Analyst
Geoffrey.Bouchier@kroll.com Greg.Pollock@kroll.com Ash.Brown@kroll.com

M: +44 (0) 7812 084 132 M: + 44 (0) 7584 034 659 M: + 44 (0)7787 276 548
D: +44 (0) 20 7089 4730 D: + 44 (0) 20 7089 4794 D: + 44 (0) 20 7147 8804

To find out more about Kroll Advisory Ltd and other businesses available for sale visit www.kroll.com/en-gb/services/restructuring-advisory

BUSINESS DESCRIPTION

An opportunity exists to acquire the business and assets of an independently owned private office with a heritage of providing specialist wealth and
investment management services to selected families, private clients, trust funds, pension funds and limited companies.

Assets under Advice (“AUA”) totals £194 million through ¢100 clients with an average AUA of c£2 million per client, with an annualised revenue of
c£930k achieved via an averaged annual advice fee of 0.48% of AUA, billed in a quarterly cycle from a panel of nine Discretionary Fund Managers
(“DFMs”).

KEY INVESTMENT HIGHLIGHTS

Extensive Client Base — An extensive client list of c100 high-net worth individuals / parties with average AUA of £2 million each.

Client Demographics — Advice provided across multiple family generations, which has led to customer relationships lasting in excess of 17 years
on average.

Revenue Growth Opportunity — An opportunity for a reputable purchaser to grow its revenue through conversion of a direct sales opportunity and
migration of an established client base.

Gross Margin Enhancement — The client list may be available without the Company’s current advisers, which presents an opportunity for a
purchaser to increase its revenue and enhance its gross margin (by increasing its existing advisers’ AUA).

Recurring Revenues — All revenues are generated through an annual advisory fee of 0.48% of AUA (averaged across the book).
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INITIAL OFFERS

All interested parties will be required to sign a non-disclosure agreement.

Initial offers, subject to further due diligence, should be sent to Kroll on an expedited basis.

All interested parties will be required to have the necessary FCA Authorisation to perform the regulated activities associated with the services to these clients (or
otherwise be exempt from needing such authorisation), and be confident of satisfying FCA ‘treating customers fairly’ principles in relation to the acquisition of the clients.

This document is being distributed on the basis that each person in the United Kingdom to whom it is issued is reasonably believed to be such a person as is described in
Article 19 (Investment professionals) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (S| 2005/1529) or is a person to whom this
document may otherwise lawfully be distributed. Persons who do not fall within such descriptions and/or who do not have professional experience in matters relating to
investments should not rely or not act upon the information contained in this document.

Disclaimer: The purpose of this document is to assist the recipient in deciding whether to investigate the possibility of acquiring or funding the Company, or business and assets of the Company.
It is not intended to form the basis of any decision. The recipient must make its own independent assessment of the business, rely on its own investigations and should obtain independent
professional advice. The information in this document has not been verified by Kroll Advisory Ltd., which does not give, nor has any authority to give, any representation or warranty (express or
implied) as to its accuracy or completeness. If you no longer wish to receive information from Kroll Advisory Ltd in relation to opportunities or any other marketing information, or would like to

Private & Confidential amend your contact details or know of any other person or entity who would like to receive this information, please email dp.marketing@kroll.com



